Revision Answers

Chapter 9 Finance Lease
Answer 1
Under IAS17, ‘Leases’, operating lease payments should be recognised as an expense in the income statement over the lease term on a straight line basis, unless another systematic basis is more representative of the time pattern of the user’s benefit.

The provisions of the lease have changed significantly and would need to be reassessed.

The lease term is now for the major part of the economic life of the assets, and at the inception of the lease, the present value of the minimum lease payments is substantially all of the fair value of the leased asset. (Fair value $35 million, NPV of lease payments $34·1 million) Even if title is not transferred at the end of the lease the lease can still be a finance lease.
Any change in the estimate of the length of life of a lease would not change its classification but where the provisions of the lease have changed, re-assessment of its classification takes place. Thus it would appear that the lease is now a finance lease, and it would be shown in the statement of financial position at the present value of the lease payments as this is lower than the fair value.
This change in classification will not affect ROCE as it will increase non-current assets by $34·1 million and liabilities by the same amount.
Answer 2

(a)

On sale of the building, Holcombe will recognise the following in the financial statements to 30 April 2010:
	
	Dr. ($m)
	Cr. ($m)

	Cash
	150
	

	Office building
	
	120

	Deferred income
	
	30

	(Recognition of gain on the sale of the building)
	
	

	
	
	

	Deferred income (SOFP)
	6
	

	Deferred income (I/S)
	
	6

	(Release of the gain on sale of the building ($30m/5 years)
	

	
	
	

	Operating lease asset ($16m × 3.993)
	63.89
	

	Obligation to pay rentals
	
	63.89

	(Recognition of the leaseback at net present value of lease payments using 8% discount rate)


In the first year of the leaseback, Holcombe will recognize the following:

	
	Dr. ($m)
	Cr. ($m)

	Lease obligation – rentals
	16
	

	Cash
	
	16

	(Recognition of payment of rentals)
	
	

	
	
	

	Interest expense
	5.11
	

	Lease obligation
	
	5.11

	(Recognition of interest expense ($63.89m × 8%))
	
	

	
	
	

	Depreciation expense
	12.78
	

	Right-of-use asset
	
	12.78


Recognition of depreciation of operating lease asset over five years ($63·89m/5 years). The statement of financial position will show a carrying value of $51·11m being cost of $63·89m less depreciation of $12·78m.
(b)

Inflation adjustments should be recognised in the period in which they are incurred as they are effectively contingent rent and are not included in any minimum lease calculations.
A contingent rent according to IAS 17 is ‘that part of the rent that is not fixed in amount but is based on the future amount of a factor that changes other than with the passage of time.’
Thus in this case, Holcombe would recognise operating rentals of $5 million in year 1, $5 million in year 2 plus the inflation adjustment at the beginning of year 2, and $5 million in year 3 plus the inflation adjustment at the beginning of year 2 plus inflation adjustment at the beginning of year 3. Based on current inflation, the rent will be $5·2 million in year 2 and $5·408 million in year 3.
Answer 3 – Carpart
(i)
Vehiclex
· A transaction may contain separately identifiable components that should be accounted for separately.
· IAS 18 ‘Revenue’ says that it is necessary to apply the recognition criteria to each separately identifiable component of a single transaction in order to reflect the substance of the transaction.
· In assessing the substance, the transaction should be viewed from the customer’s perspective and not the seller.
· If the customer views the purchase as one product, then it is likely that the recognition criteria should be applied to the transaction as a whole.
· If there are a number of elements to the transaction, then the revenue recognition criteria should be applied to each element separately.
· In this case there is no contract to sell the machinery to Vehiclex and thus no revenue can be recognised in respect of the machinery.
· The machinery is for the use of Carpart and the contract is not a construction contract under IAS 11 ‘Construction Contracts’.
· The machinery is accounted for under IAS 16 ‘Property, Plant and Equipment’ and depreciated assuming that
· the future economic benefits of the machinery will flow to Carpart and
· the cost can be measured reliably.
· Carpart should conduct impairment reviews to ensure the carrying amount is not in excess of recoverable amount whenever there is deemed to be an indication of impairment.
· Seat orders not covering the minimum required would be an example of an impairment indicator.
· The impairment review of the machine would most probably need to be conducted with the machinery forming part of a cash generating unit.
· The contract to manufacture seats is not a service or construction contract but is a contract for the production of goods. The contract is a contract to sell goods and IAS 18 is applicable with revenue recognised on sale.
(ii)
Autoseat

· Companies often enter into agreements that do not take the legal form of a lease but still convey the right to use an asset in return for payment. IFRIC-Int 4 ‘Determining whether an arrangement contains a lease’ provides guidance on when such arrangements are leases. If it is determined that the arrangement constitutes a lease, then it is accounted for under IAS 17 ‘Leases’. IFRIC-Int 4 sets out when the assessment should be made and how to deal with the payments.
· Under IFRIC-Int 4, a lease is based on the substance of the arrangement which means assessing if:
(a)
fulfilment of the contract is dependent upon the use of a specified asset; and

(b)
the contract conveys the right to use the asset. This means by operating the asset, controlling physical access, or if there is only a remote possibility that parties other than the purchaser will take more than a significant amount of the assets’ output and the price the purchaser will pay is neither fixed per unit of output nor equal to the current market price.
In this case it seems that the contract contains a lease for the following reasons:
(a)
the completion of the contract depends upon the construction and use of a specific asset which is the specialized machinery which is dedicated to the production of the seats and cannot be used for other production. All of the output is to be sold to Autoseat who can inspect the seats and reject defective seats before delivery;

(b)
the contract allows Autoseat the right to use the asset because it controls the underlying use as it is remote that any other party will receive any more than an insignificant amount of its production. The only customer is Autoseat who sets the levels of production and has a purchase option at any time;

(c) 
The price of the production is not fixed as it is a ‘take or pay’ contract as Autoseat is committed to fully repay the cost of the machinery, nor is it equal to the current market price because the supply is not marked to market during the contract;

(d)
The payments for the lease are separable from any other elements in the contract (IFRIC-Int 4) as Carpart will recover the cost of the machinery through a fixed price per seat over the life of the contract.
· The contract contains a finance lease in the financial statements of Carseat because of the specialised nature of the machinery and because the contract is for the life of the asset (three years).
· The payments under the contract will be separated between the lease element and the revenue for the sale of the car seats.
· Carpart will recognise a lease receivable equal to the net present value of the minimum lease payments.
· Carpart does not normally sell machinery nor recognises revenue on the sale of machinery and, therefore, no gain or loss should be recognised on recognition and the initial carrying amount of the receivable will equal the production cost of the machinery (IAS17, 43).
· Lease payments will be split into interest income and receipt of the lease receivables.
(iii)
Car sales

· IAS 18 states that a sale and repurchase agreement for a non-financial asset must be analysed to determine if the seller has transferred the risks and rewards of ownership to the buyer. If this has occurred then revenue is recognised.
· Where the seller has retained the risks and rewards of ownership, the transaction is a financial arrangement even if the legal title has been transferred.
· In the case of vehicles sold and repurchased at the end of the contract period, Carpart should recognise revenue on the sale of the vehicle. The residual risk that remains with Carpart is not significant at 20% of the sale price as this is thought to be significantly less than the market price.
· The agreed repurchase period also covers most of the vehicle’s economic life. The car has to be maintained and serviced by the purchaser and must be returned in good condition. Thus the transfer of the significant risks and rewards of ownership to the buyer would appear to have taken place.
· In the case of the sale with an option to repurchase, Carpart has not transferred the significant risks and rewards of ownership at the date of the transaction.
· The repurchase price is significant and the agreed repurchase period is less than substantially all of the economic life of the vehicle.
· The repurchase price is above the fair value of the vehicle and thus the risks of ownership have not been transferred. Also the company feels that the option will be exercised.
· The transaction is accounted for as an operating lease under IAS17. The cars will be accounted for as operating leases until the option expires.
· The vehicles will be taken out of the inventory and debited to ‘assets under operating lease’ and depreciated over two years taking into account the estimated residual value.
· The cash received will be split between rentals received in advance (30%) and long-term liabilities (70%) which will be discounted. The rental income will be recognised in profit or loss over the two-year period.
Demonstration vehicles

· The demonstration vehicles should be taken out of inventory and capitalised as property, plant and equipment (PPE) at cost. They meet the recognition criteria as they are held for demonstration purposes and are expected to be used in more than one accounting period. They should be depreciated whilst being used as demonstration vehicles and when they are to be sold they are reclassified from PPE to inventory and depreciation ceased.
ACCA Marking Scheme
	Vehiclex
	IAS 18
	2

	
	IAS 11
	1

	
	IAS 16
	1

	Autoseat
	IFRIC – Int 4
	3

	
	Discussion
	3

	
	Finance lease
	3

	Sale of vehicles
	IAS 18
	3

	
	Repurchase four years
	2

	
	Repurchase two years
	3

	
	Demonstration
	2

	Professional marks
	
	2

	
	Available
	25


Answer 4 – Electron
Report to directors of Electron

Terms of reference

This report sets out the nature of the accounting treatment and concerns regarding the following matters:

• Oil contracts

• Power station

• Operating leases

• Proposed dividend

• Share options

Oil Contracts

· The accounting policy adopted for the agreements relating to the oil contracts raises a number of concerns.
· The revenue recognition policy currently used is inflating revenue in the first year of the contract with 50% of the revenue being recognised, but a smaller proportion of the costs are recognised in the form of depreciation.
· Over the life of the contract, costs and revenues are equally matched but in the short term there is a bias towards a more immediate recognition of revenue against a straight line cost deferral policy.
· Additionally oil sales result in revenue whilst purchases of oil result in a tangible non-current asset. IAS 18 Revenue states that revenue and expenses that relate to the same transaction or event should be recognised simultaneously and the “Framework” says that the “measurement and display of the financial effect of like transactions must be carried out in a consistent way”. Accounting policies should provide a framework to ensure that this occurs. The current accounting practice seems to be out of line with IAS 18 and the Framework.
· However, the election of the company to use some form of deferral policy for its agreements is to be commended as it attempts to bring its revenue recognition policy in line with the length of the agreements.
· The main problem is the lack of a detailed accounting standard on revenue recognition. The result is the current lack of consistency in accounting for long-term agreements.
· However, it may be advisable to adopt a deferral policy in terms of this type of revenue. The contracts always result in the delivery of the oil in the normal course of business and are not, therefore, accounted for as financial instruments as they qualify as normal sale and purchase contracts.
Power Station

· Under IAS 37 Provisions, Contingent Liabilities and Contingent Assets, a provision should be made at the balance sheet date for the discounted cost of the removal of the power station because of the following reasons:
(i)
the installation of the power station creates an obligating event
(ii)
the operating licence creates a legal obligation which is likely to occur

(iii)
the costs of removal will have to be incurred irrespective of the future operations of the company and cannot be avoided

(iv)
a transfer of economic benefits (ie the costs of removal) will be required to settle the obligation

(v)
a reasonable estimate of the obligation can be made although it is difficult to estimate a cost which will be incurred in twenty years time (IAS 37 says that only in exceptional circumstances will it not be possible to make some estimate of the obligation)
· The costs to be incurred will be treated as part of the cost of the facility to be depreciated over its production life.
· However, the costs relating to the damage caused by the generation of energy should not be included in the provision, until the power is generated which in this case would be 5% of the total discounted provision. The accounting for the provision is shown in Appendix 1.
Operating Leases

· SIC 27 Evaluating the substance of transactions involving the legal form of a lease considers whether a leasing agreement meets the definition of a lease in IAS 17 Leases and how a company should account for any fee that it might receive. A lease is classified as a finance lease if it transfers substantially all the risks and rewards “incident” to ownership. All other leases are classified as operating leases.
· In this case, the beneficial and legal ownership remains with Electron and Electron can make use of the power station if it so wishes.
· Also for a lease asset to be a finance lease the present value of the minimum lease payments should be substantially all of the fair value of the leased asset. In this case this amounts to 57.1% ($40 million ÷ $70 million) which does not constitute “substantially all”. Thus there does not seem to be any issue over the classification of the lease as an operating lease.
· The immediate recognition as income of the future benefit at net present value is a little more problematical. IAS 17 says that lease income from operating leases should be recognised on a straight line basis over the lease term unless another systematic basis is more representative.
· If a fee is received as an “up front” cash payment then IAS 18 Revenue (para 20) and SIC 27 should be applied. If there is future involvement required to earn the fee, or there are retained risks or risk of the repayment of the fee, or any restrictions on the lessor’s use of the asset, then immediate recognition is inappropriate. The present policy of recognising the total lease income as if it were immediate income would be difficult to justify.
· Similarly, as regards the deposit received, revenue should only be recognised when there is performance of the contract. Thus as there has been no performance under the contract, no revenue should be accrued in the period.
Proposed dividend

· The dividend was proposed after the reporting period and the company, therefore, did not have a liability at the end of reporting period. No provision for the dividend should be recognised.
· The approval by the directors and the shareholders are enough to create a valid expectation that the payment will be made and give rise to an obligation. However, this occurred after the current year end and, therefore, will be charged against the profits for the year ending 30 June 2007.
· The existence of a good record of dividend payments and an established dividend policy does not create a valid expectation or an obligation. However, the proposed dividend will be disclosed in the notes to the financial statements as the directors approved it prior to the authorisation of the financial statements.
Share options

· Equity-settled transactions with employees would normally be expensed on the basis of their fair value at the grant date.
· Fair value should be based on market prices wherever possible. Many shares and share options will not be traded on an active market. In this case, valuation techniques, such as the option pricing model, would be used.
· IFRS 2’s objective for equity-based transactions with employees is to determine and recognise compensation costs over the period in which the services are rendered.
· In this case, the company has granted to employees share options that vest in three years’ time on the condition that they remain in the entity’s employ for that period. These steps will be taken:
(i)
the fair value of the options will be determined at the date on which they were granted
(ii)
this fair value will be charged to the income statement equally over the three year vesting period with adjustments made at each accounting date to reflect the best estimate of the number of options that eventually will vest
· Shareholders’ equity will be increased by an amount equal to the income statement charge. The charge in the income statement reflects the number of options that are likely to vest, not the number of options granted or the number of options exercised.
· If employees decide not to exercise their options because the share price is lower than the exercise price, then no adjustment is made to the income statement.
· Many employee share option schemes contain conditions that must be met before the employee becomes entitled to the shares or options. These are called vesting conditions and could require, for example, an increase in profit or growth in the entity’s share price before the shares vest.
· In this case the vesting condition is the employment condition. $940,000 ($3 million × 94% × 1/3) will be charged in the income statement and to equity at 30 June 2006.
Recommendations and conclusion

The above report sets out the recommendations regarding the accounting treatment of the items specified. It is imperative that the recommendations are followed as non-compliance with a single IFRS constitutes a failure to follow International Financial Reporting Standards for reporting purposes.
Appendix 1

	
	$m
	$m

	Present value of obligation at 1 July 2005 (15 ÷ 1.05)
	14.3
	

	Present value of decommissioning (95% × 14.3)
	13.6
	

	Provision for damage through extraction (5% × 14.3)
	
	0.7


Statement of financial position as at 30 June 2006

	
	$m
	$m

	Non-current assets:
	
	

	Cost of power station
	100
	

	Provision for decommissiong
	13.6
	

	
	113.6
	

	Less: Depreciation (113.6 ÷ 20 years)
	(5.7)
	

	Carrying value
	107.9
	

	
	
	

	Other provisions:
	
	

	Provision for decommissioning 1 July 2005
	13.6
	

	Unwinding of discount (13.6 × 5%)
	0.7
	

	
	
	14.3

	Provision for damage (0.7 ÷ 20 years)
	
	0.1

	
	
	14.4


Statement of profit or loss
	
	$m

	Depreciation
	5.7

	Provision for damage
	0.1

	Unwinding of discount (finance cost)
	0.7


A simple straight line basis has been used to calculate the required provision for damage. A more complex method could be used whereby the present value of the expected cost of the provision is provided for over 20 years and the discount thereon is unwound over its life.
ACCA Marking Scheme
	Oil contracts
	4

	Power station
	7

	Operating lease
	5

	Proposed dividend
	3

	Share options
	4

	Effective communication
	2

	
	20


Answer 5 – Seejoy
(a)

Sale and leaseback

· A sale and leaseback agreement releases capital for expansion, repayment of outstanding debt or repurchase of share capital. The transaction releases capital tied up in non liquid assets.

· There are important considerations. The price received for the asset and the related interest rate/rental charge should be at market rates. The interest rate will normally be dependent upon the financial strength of the ‘tenant’ and the risk/reward ratio which the lessor is prepared to accept. There are two types of sale and leaseback agreements. One utilizing a finance lease and another operating lease.

· The accounting treatment is determined by IAS 17 ‘Leases’. The substance of the transaction is essentially one of financing as the title to the stadium is transferred back to the club. Thus a sale is not recognized.
· The excess of the sale proceeds over the carrying value of the assets is deferred and amortised to profit or loss over the lease term. The leaseback of the stadium is for the remainder of its economic and useful life, and therefore under IAS 17, the lease should be treated as a finance lease. The stadium will remain as a non-current asset and will be depreciated. The finance lease loan will be accounted for under IFRS 9 ‘Financial Instruments’ in terms of the derecognition rules in the standard.

The transaction will be recognized by the club as follows in the year to 31 December 2013:

	
	Dr. ($m)
	Cr. ($m)

	Cash
	15
	

	Stadium
	
	12

	Deferred income
	
	3

	(Receipt of cash on 1 January 2013)
	
	


	
	Dr. ($m)
	Cr. ($m)

	Assets held under finance lease
	15
	

	Finance lease payable
	
	15

	Depreciation (15m / 20 years)
	0.75
	

	Assets held under finance lease
	
	0.75

	(Being recorded the finance lease transaction)
	
	


Income statement

	
	$000

	Deferred income ($3m / 20 years)
	150

	Depreciation
	(750)

	Finance charge ($15m – $1.2m) × 5.6%
	(773)


Statement of financial position

	Non-current assets
	$000

	Assets held under finance lease ($15m – $750,000)
	14,250

	Non-current liabilities
	

	Deferred income ($3m – $150,000)
	2,850

	Lease obligations [$15m – ($1.2m × 2) + 773]
	13,373

	Current liabilities
	

	Rental payment
	1,200


· This form of sale and leaseback has several disadvantages.
· The profit for the period may decrease because of the increase in the finance charge over the deferred income.
· Similarly the gearing ratio of the club may increase significantly because of the increase in long term borrowings although the short term borrowings may be reduced by the inflow of cash.
· Unsecured creditors may have less security for their borrowings after the leasing transaction.
· It may be worth considering a sale and leaseback involving an operating lease as in this case the profit on disposal can be recognised immediately because the sale price is at fair value. The stadium will be deemed to be sold and will be removed from the statement of financial position.
· Similarly a long term liability for the loan will not be recognised in the statement of financial position, and the sale proceeds could be used to repay any outstanding debt.
· This form of sale and leaseback would seem to be preferable than the one utilising a finance lease although any increase in the residual value of the stadium would be lost. However the secured loan approach which the directors do not wish to use may better reflect substance over form.
(b)

Player Registrations

· The players’ transfer fees have been capitalised as intangible assets under IAS 38 ‘Intangible Assets’ because
· it is probable that expected future benefits will flow to the club as a result of the contract signed by the player and
· the cost of the asset can be measured reliably, being the transfer fee.
· The cost model would be used because the revaluation model has to use an active market to determine fair value and this is not possible because of the unique nature of the players.
· IAS 38 requires intangible assets such as the player contracts to be amortised over their useful life.
· Intangible assets with indefinite useful lives should not be amortised and should be impairment tested annually.
· If the player is subsequently ‘held for sale’ i.e., becomes available for sale to other clubs and satisfies the criteria in IFRS 5, ‘Non-current assets held for sale and discontinued operations’, then amortisation ceases.
· The amortisation method should reflect the pattern of the future economic benefits. The amortisation of the contracts over ten years does not fit this criterion. IAS 38 recommends an amortisation method which reflects the useful life of the asset and the pattern of economic benefits and, therefore, the proposed method over ten years cannot be used as an accounting policy.
· The current amortisation level should be maintained and a charge of $9 million would be shown in the income statement for the year ending 31 December 2013. This proposal in any event would only mask the poor financial state of the club. It is a book entry which may help prevent negative equity but will not give a cash benefit. The fundamental strategy for the club should be to contract players which it can afford and to spend at levels appropriate to its income.
· There does not appear to be any probability that the contingent liability will crystallise. Under IAS 37, ‘Provisions, Contingent Liabilities and Contingent Assets’, a contingency is a possible obligation arising out of past events and whose existence will be confirmed only by the occurrence or non-occurrence of one or more uncertain future events not wholly within the control of the entity.
· At present the club is performing very poorly in the league and is unlikely to win the national league. Therefore, the contingent liability will not become a present obligation but will still be disclosed in the financial statements for the year ending 31 December 2013.
(c)

Issue of bond

· This form of financing a football club’s operations is known as ‘securitisation’. Often in these cases a special purpose vehicle is set up to administer the income stream or assets involved.
· In this case, a special purpose vehicle has not been set up. The benefit of securitisation of the future corporate hospitality sales and season ticket receipts is that there will be a capital injection into the club and it is likely that the effective interest rate is lower because of the security provided by the income from the receipts.
· The main problem with the planned raising of capital is the way in which the money is to be used. The use of the bond for ground improvements can be commended as long term cash should be used for long term investment but using the bond for players’ wages will cause liquidity problems for the club.
· This type of securitisation is often called a ‘future flow’ securitisation. There is no existing asset transferred to a special purpose vehicle in this type of transaction and, therefore, there is no off balance sheet effect.
· The bond is shown as a long term liability and is accounted for under IFRS 9 ‘Financial Instruments’. There are no issues of derecognition of assets as there can be in other securitisation transactions. In some jurisdictions there are legal issues in assigning future receivables as they constitute an unidentifiable debt which does not exist at present and because of this uncertainty often the bond holders will require additional security such as a charge on the football stadium.
· The bond will be recorded as a financial liability and will either be classified as a financial liability at fair value through profit or loss or as a financial liability measured at amortised cost.
· To be a financial liability at fair value through profit or loss, the bond must either be held for trading or be part of a group of financial assets, financial liabilities, or both, that are managed on a fair value basis. It is unlikely that this is the case, therefore the bond will be classified as measured at amortised cost.

· The bond will be initially recognized at its fair value which is the price that would be paid to transfer a liability in an orderly transaction between market participants at the measurement date. Fair value at inception will normally be the amount of the consideration received for the instrument. Subsequent to initial recognition the instrument will be measured using amortised cost or fair value. In this case the club does not wish to use the valuation model therefore the bond will be measured at amortised cost.

When the bond is issued on 1 January 2013 it will be measured at the value of the consideration received of $47.5 million ($50m × 95%).

At 31 December 2013 the valuation will be:

	
	$m

	Initial value
	47.5

	Interest at 7.7%
	3.7

	Cash paid
	(6.0)

	Value in statement of financial position
	45.2


· In terms of cash flow the issue of the bond will bring $47.5 million into the club. The bond is effectively secured on the income stream of the future corporate hospitality sales and season tickets receipts and due to this security the coupon rate of interest is lower than market rate.

· The money is to be used to improve the grounds which is an appropriate use of long-term funds. However, the proposal to pay the short term costs of the players’ wages out of these long term funds is a misuse of long-term capital which is likely lead to future liquidity problems.

(d)

Player trading

· The sale of the players will introduce cash into the club and help liquidity.
· The contingent liability will be extinguished as the players will no longer play for Seejoy. The club, however, is not performing well at present and the sale of the players will not help their performance. This may result in the reduction of ticket sales and, therefore, cause further liquidity problems.
· The proceeds from the sale of players may be difficult to estimate at present as the date of sale is significantly into the future. (The players will not constitute ‘held for sale’ non-current assets under IFRS 5 ‘Non-current assets held for sale and discontinued operations’ at 31 December 2012 as the players are not available for immediate sale.
· As a loss on sale is anticipated on the players, an impairment review should be undertaken at 31 December 2012.)
If the sale proceeds are $16 million, then a loss on sale will be recorded of $2 million if the players are sold on 1 May 2013.
	
	Transfer fee
	Amortisation
	Carrying amount

	
	$m
	$m
	$m

	A. Steel
	20
	4 + 4/12 × 4
	14.7

	R. Aldo
	15
	10 + 4/12 × 5
	3.3

	
	
	
	18

	Sale proceeds (estimate)
	
	
	16

	Loss
	
	
	2


· If the players are not sold by 31 December 2013, they may constitute non-current assets held for sale, if the conditions of IFRS 5 are met.
· The non-current assets if deemed to be held for sale will be measured at the lower of carrying amount and fair value less costs to sell.
· Impairment must be considered both at the time of classification as held for sale and subsequently.
· Non-current assets that are classified as held for sale are not depreciated. Thus amortisation of the transfer fees will stop if the non-current assets are held for sale.
· Assets classified as held for sale must be presented separately on the face of the statement of financial position at 31 December 2013.
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